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Item 7.01 Regulation FD Disclosure

On August 7, 2019, Strata Skin Sciences (the “Company”) posted an investor presentation to its website at https://strataskinsciencesinc.gcs-
web.com/. A copy of the investor presentation is attached as Exhibit 99.1 to this Current Report on Form 8-K.

The information in this Current Report on Form 8-K, including Exhibit 99.1 attached hereto, is being furnished and shall not be deemed “filed” for
the purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that
Section, nor shall it be deemed subject to the requirements of amended Item 10 of Regulation S-K, nor shall it be deemed incorporated by reference
into any filing of the Company under the Securities Act of 1933, as amended, or the Exchange Act, whether made before or after the date hereof,
regardless of any general incorporation language in such filing. The furnishing of this information hereby shall not be deemed an admission as to the
materiality of any such information.

Item 9.01 Financial Statements and Exhibits
(d) Exhibits

99.1 Strata Skin Sciences Investor Presentation dated August 7, 2019.

SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by
the undersigned hereunto duly authorized.

STRATA SKIN SCIENCES, INC.

Date: August 7, 2019 By: /s/ Matthew C. Hill
Matthew C. Hill
Chief Financial Officer
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Safe Harbor Statement

This presentation indudes "forward-iooking statements" within the meaning of the Private Securities
Litigation Reform Act of 1995 that are subject to risks, uncerainties and other faciors. A

statements other than statements of historical fact are statements that could be deemed forward-
ooking statements, induding any statements of the plans, strategies and objectives of management
for future operations; any statements regarding revenue growth, product devetopment, product
extensions, product integration or product marketing; any statements regarding continued
compliance  with sovwernment regulations, changing  legislation, insurmnce or regulatory
environments; any statements of expecston or belief and any sEtements of assumptions
underying any of the foregoing; any are risks and unceraintes related tosuccessfullyintegrating the
products and employees of the Company, as well as the ability to ensure continued regulatory
compliance, performance and/or market growth. In addition there are risks to statements relating to
historical contingent and potential fiabilities refated to sales and use taxes as well as potertial

derivative liabilites, the timing and outcome of the completion of our finandal statements for the
year ended December 31, 2018, the timing of the filing of form 10-K and the completion of the
review of the quarter ended March 31, 2018, and regaining compliance with NASDAQ cwom
requirements. These nisks, uncertainties and other factors, and the general risks assodated with the
businesses of the Company described in the reports and other doouments filed with the SEC, could
cause actual resuits to differ matenally from thase referred to, implied or expressed in the forward-
ooking statements. The Company csutions readers not o rely on these forward-looking
statements. Al forward-looking stetements are based on information currenty available to the
Company and are quaiified in their entirety by this @utionary statement. The Company antid pates
that subseqguent events and developmenis will muse it= views 1 dhange. The information contained
in this presentation speaks as of the date hereof and the Company has or underzkes no obligation
to update or revise these forward-looking statements, whether as a result of new information, future
events or otherwise.
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STRATA Investment Highlights

A Win-Win-Win Company

* For patients — safest, most effective, no side effects
* Forclinics — stable increased revenue base

* For Payers — the least expensive treatment available

Excimer Laser Technology for Dermatology Indications
Psoriasis, Vitiligo, Atopic Dermatitis and Leukoderma

Large Market Opportunity

35 Million lives — $6 Billion annual revenue
Treatment modality use growing > 25% per year
Reimbursement- 3 unique CPT codes

25% target clinic penetration

Unique and Proven Business Model

Bestin class XTRAC®and VTRAC ®Excimer Laser technologies
Domestic recurring revenue driven by DTC

OUS recurring revenue OUS - Announced July 2019

Providing “business ina box” for dermatology practices

Growing Install base — low hanging fruit

STRATA

DTC - Drect To Consumer awarenessand advertising




Excimer laser use grew at ~30% annual rate in the US over last 15 years

Phototherapy Utilization by HCPCS Code, 2000 - 2015 Service Annual
Definition Growth Rate
800,000
- 700,000 a0, 'Annualized 96922 Excimer laser: 25%
g Growth 500 em?
S 600,000 '.' """"""""" T e AL S
7 96921 Excimer laser: 28%
£ 500,000 S ... S
5 B 96920 Excimer laser: 30%
£ 400,000 <250 cm?
5 300,000 Wo6912  PUVA 9%
]
£ 200000 wossio ovawn T N
100,000 S ... S,
W36900 UVB without 3%

(=]

mineral oil
200020012002 20032004 20052006200720082009201020112012201320142015

Historical phototherspy utilization. Trend in phototherspy utilization among Medicare beneficiaries by billing code acroszall providers, 2000to
2015. HCPCS, Healthcare Commaon Procedure Coding System; PUVA, psoralen plus ultraviolet A; UVE, ultravioletB.
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Continuous technology investment and business growth

<l Ey

CPT code Full Insurance DTC platform

Approval Reimbursement creation

-
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510 (k) FDA
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XTRACP?is to excimer what Xerox is to photocopy

Over 150 peer-reviewed published clinical-studies
Multiple academic irstitutes in U.5. use XTRAC

Over 2,200 device installed base worldwide
Ower 1,000 dermat ology pradices in the US. have XTRAC, providing device access
to over 3,000 dermatology providers

Over 5 Million treatments performed
More than 500,000 patiernis treated

Best in class excimer technology
Latest produd: launched in Q4 2018 with advanced features
Only excimer laser with Vitiligo and OTD protocol

S T R ATA ATRAC s aregmtenad tracemiarh of STRATA SHn Scences, Inc
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How XTRAC Works - Psoriasis
Clinical Protocol — 6.2 treatments to PASI75

Baseline After 2 tx

UVB light induces

apoptosis of the Promotes Induces alterations in
keratinocytes and T immunosuppression cytokine profile
cells in the dermis

Beam of UVB light
applied to the affected
area

150+ peer reviewed
published clinical
studies

PASI - A T5% reduction in the Psoriasis Area and Severity Index (PASI) score (PASIT5) is the current benchmark of primary endpoints for most clinical trials of psoriasis.
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How XTRAC Works - Vitiligo

Long-term skin condition characterized by
patches of skin losing its pigment

Diseaseis believed to be due to genetic
susceptibility where the autoimmune
disease is then triggered

Potentially the immune system is attacking
and destroying melanocytes of the skin

Life-altering disease that leads to low self
esteem

UVB light reduces the immune system’s
attack on the melanocytes and enhances
the migration and proliferation of
melanocytes resulting in re-pigmentation

STRATA EXCLUSIVE LICENSE FOR TREATMENT USING EXCIMER LASER




Domestic XTRAC Revenue Funnel

STRATA

Patient leads turn into appointments

Appaointments drive
XTRAC partner revenue
Other revenue for the pariner clinic
Revenue for STRATA

DTC ADVERTISING

INTEREST CREATION

IN-HOUSE CALL CENTER

ASSIGNING ADOCTOR &8

PARTHER PATIENT &— —————— — —————=*
APPOINTMENT

VERIFY APPOINTMENT
Prescription of trealmey
TREATMENT

WIN WIN WIN ENCE
DOCTOR PATIENT STRATA @ il
{AND PAYER)

Revenue = # of lasers x # of treatmenis/pt x # patients x cost/ix




DTC advertisement is generating word of mouth for XTRAC through

‘Shares’ and ‘Comments’
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XTRAC helps patients Live Clear, Live Free...

SRR https://youtu.be/GdMBIIZYyY70




International Market:

STRATA

Installed Base

Strategic Growth Target

Major Markets — China, Japan, Saudi Arabia,
South Korea

Insurance covered in most markets

Usage/device higher than domestic market —
untapped potential in U.S.

1,300 OUS devices sold and in service
Placement Recurring revenue model

agreement executed for South Korea July
2019




XTRAC adds (delegated) recurring revenue driver for its partners

PT o L 2018 Mational Average
Description : : Annual -
CODE Medicare Payment Rate Treatment P;:::t Reimbursement Details  Revenue per - Ii::t::l"
Laser treatment for inflammatory skin diseases, Patient
96920 LR 516812
[psoriasis); total area lessthan 250 sqom
CPT Code 96920-96922
G597 Laser]:relatmentfnf inflammatory skin diseases, 518432 Mild f (5168-5251) average
(psoriasis); total area between 250 - 500 sq cm moderate 5186;
agapp | LEsertreatment for infiammatory skin dissases, 250,92 {severe 16 f?"fmufi-f (2{yr) and
[psoriass); total area greater than 500 sqcm ' Office Visit -570 (2/7)
Moderate
Phototherapy™ ;2;;; Office visit- 570 [2/yr)
Mumber of Treat ts f Weeks 20 30 : : h z =1 1
- el | Wedl Biologics ; Office visit- 570 (6/yr)
#of Weeks [ Year 48 4ag
Total # of Treatmerits/ Year ?J-""'"" "'"i,@ Systemics
Average Revenue Per Treatment /513& 5135‘\ Py
. wiig f - T
i Topicals 2 Office visit- 570
Physician Gross Revenue [Annual) l( $178,485 SZE?,HS\ e maoderate S =

*Photatherapy Canter Revenue—CPT Coda 38310540 pertx; 30ty/course [2/yr)- 52,400
**Subjected to state legislation
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Domestic Market: Installed Base — sales and service engine

Overview

764 Partner XTRAC clinics
150+ sold XTRAC

4 Regions

24 Sales Territories

15 Field Service Techs

In-house call centerto qualify leads

Territories color coded

Only one competitorin U.S.

SLEO




Financial Metrics — recurring revenue and margin growth

Q12018 Q2 2018 Q3 2018 Q4 2018 Q12019
Dermatology recurring revenue S 4476 & 5146 S 5553 | S 6080 S 5,250
Dermatology equipment revenue 5 1971 | § 2,366 | § 2336 | § 2132 | § 2,171
Total revenue 5 6447 S 7512 | S 7.889 S 8212 | § 7421
Domestic partner installed base | 746 746 746 746 754
Average recurring revenue/device S 6,000 S 6,898 5 7444 | S 8150 | 5 6,963
Dermatology recurring revenue margin 56.5% 63.4% 68.2% 73.2% 65.9%
Total Company margin 48.9% 53.4% 61.3% | 67.2% 61.9%

iin thousands except for average recurring revenue/device andinstalled base)

STR 'A‘TA MNote: all quarterly numbers are unaudited




Install Base Growth Drivers
Expansion into roll-up groups

* 1,608 clinics owned by 58 roll-up groups
* 164 (10.2%) of which are XTRAC partners

* Strata signs strategic expansion agreements
with major groups

Comebacks
¢ 300-400 Clinics own Excimer lasers

* Conversionto an XTRAC partner clinic=
immediate revenue

* 15 Comebacksin 2018 (comparedto 4 in
2017)

STRATA * 10 Comebacksin first half 2019




Recent Financial Highlights

QZ 2019 Gross Margin

Q1 2019 Gross Margin

Total Revenue $8.2 million +9% versus Q2 2013
Recurring XTRAC Revenue $6.0 million +16% versus Q2 2018
64% +11% versus Q2 2018
Recurring XTRAC Margin T2% +9% versus Q2 2018
Cash and Cash Equivalents $15.9 million
Total Revenue $7.4 million +15% versus Q1 2018
Recurring XTRAC Revenue $5.3 million +17% versus @1 2018
62% +13% versus Q1 2018
Recurring XTRAC Margin 66% +9% versus Q1 2018
Cash and Cash Equivalents 516.4 million

STRATA




Financial Profile Shares and Share Equivalents — Market cap*- $91M

A e £ lialvs D s Ta L Eal
(As of July 29, 2019)

Common stock outstanding 32.9M
Series C preferred shares™ 0.7M

Total™* 33.6M

*0n an as converted basis of the convertible preferred stock

* Does not include 750K warrants with a weighted average exerdse price 0f34 12 a5 of July 30, 2018 of which 600K expire by June 2020
** Does notf include 4.0M options with a weighted average exercise price of §1.78

STRATA




STRATA Investment Hig

STRATA

hlights

A Win-Win-Win Company

+ For patients — safest, most effective, no side effects
+ Forclinics — stable increased revenue base

* For Payers — the least expensive treatment available

Excimer Laser Technology for Dermatology Indications
Psoriasis, Vitiligo, Atopic Dermatitis and Leukoderma

Large Market Opportunity

+ 35 Million lives — $6 Billion annual revenue

* Treatment modality use growing > 25% per year
+ Reimbursement- 3 unique CPT codes

+  25%target clinic penetration

Unique and Proven Business Model

+ Bestin class XTRAC®and VTRAC ®Excimer Laser technologies
* Domestic recurring revenue driven by DTC

*  OUS recurring revenue OUS - Announced July 2019

* Providing “business ina box" for dermatology practices

*  Growing Install base — low hanging fruit

DTC — Direct To Consumer awarenass and advertising
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Appendix




Sample studies from 150+ clinical studies

124 patientswere enrolled and 80 completed the protocol. 72% achieved at
least 75% clearing in an average of 6.2 treatments. 84% of patients reached
improvement of 75% or better after 10 or fewer treatments. 50% of patients
reached improvement of 90% or better after 10 or fewer treatments. Comman
side effects included erythema, blisters, hyperpigmentation, and erosions, but
were well toferated.

Outof 221 vitiligo patches treated, 50.6% showed 75% pigmentation or more,
25 5% achieved 100% pigmentation of their patches, and 64 3% showed 50%
pigmentation or more. Lesionson the face responded better than lesions
elsewhere. Conclusion: The 308-nm xenon chloride excimer laserisaneffective
and safe madality for the treatment of vitilizo, with good results achieved ina
relatively short duration of time.

Scalp Study?
All patients improved. 17/35 (49%) of patients cleared»95% (mean: 21
treatments; range: 6-52) and 16,35 (45%) cleared 50-95%. Condlusion - The
excimer laser isa successful approach to treatment of psoriasis of the scalp

being a simple treatment that can be performed ina short period of time and
which hasa high rate of effectiveness.

4 children witha mean age of 11.0yearsand 12 adults with a mean age of 48.8
years completed the protocol. Both the children andthe adult eroupsyielded a
significant decrease in psoriaticseverity scores of theirrespective target lesions.
The children’s group had a greater reduction (91.3% reduction) as compared
to the adulttreatment group(61.6% reduction).

Muiticenter Psoriasis Study - Feldmen SR, Mallen BS, Housmon T8, Fitzpotrick RE Geronamas RS, Friedmon PM, Vosily DB, Morison WL Efficocy of the 308-nm excimer leser for trectmant of psorissis: Results of o multicantar

study. 4 Am Acod of Dermatal vol 48, no. & June 2002, pp. 200-205

Nitiligo Study - Suhoil Hodl, Potricia Tinio, Kholid AHGhaithi Heitham A-Qori, Mohommad A-Halalot, Mark Lebwohl ond fomes Spencer. Photomedicing ond Loser Surgery. Treotmant of Viniligo Uising the 308-nm Evcimar Losar.

Juri 2005, ahead of printhttg.ideiorg/10.1085/sha. 2005.24.354

35calp Study - Morison WL, Atkinson DF and Werthmaon L Effective frectment of scolp pserissis using the excimer [J0Bam] leser. Photodermatol Photsimmuna! Photomed 2008; 22: 181-183
“Pediatric Study - Pehizjoni N, Kotr Bl Lonrons AM, Murphy F ond Gortlieb A Comporison of the Efficocy ond Sofety of the 308nm Evcimer loser for the Treotmant of Localized Psorigsis in Adults and in Childran: A Pilot Srudy.

Pagigtric Darmatology Vol 22 No. 2, March/April 2005, pp. 161-155

induration Protacol Study - Tonajs A Trehon M, Towlor £ 308-nm Evcimer Loser for the Trestmant of Psori
High Dose Protocol Study - Michow! Abrouk, I Ethon Levin, 2 Merrick Brodsky,d Jessico R Gondy, I Mic Na,
sofety, afficocy, ond potiont sccegtobility. Publshed online 2016 Dec 12, doi: 10.2147/PTT.E105047

STRATA

is —Indurotion-Fosed Dosimetry. Arch Dermarsl Vol 135 dune 2003, pp. 755-754
mung,Z Tign Hao Zhu,3 Benjomin Farohnik 4 john Koo.2 ond Ting BhutoniZ Excimer loser for the trectment of psoricsis:




Maximizing Dermatologist Partner Clinical Revenue

r‘ I ) SAMPLE CASE STUDY: Treatment NOT Folowing Recomrmarded Guidelrs

P
L=} wa o
=L =

1 | Bepaiige Tre atmint Doee: 300 | Arersge 8 Vinits per Patient: 2

% Pabtiosts BNE: B5% | Aywrage Starting Dase: 354 | Kverage feng

Revenue = # of lasers x # of treatments/pt x # patients x cost/tx x recurrence factor

STR ATA Data collected directly from the 1asers demonstratesthe importance of following treatment guidelines 2.




Proven Turnaround Strategy — Install Base and Utilization Growth

Averaga Treatmen! Revenue Per Laser By Quarter

Average Treatment Per Laser By Quarter

STRATA
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. Number of Partner Lasers

STRATA bought XTRAC business from PhotoMedex in 2015

== Average Treatment Per Laser By Quarter

Q2’19 average revenue— 13% growth over Q218

Note the numbers prior to Jan 1, 2018 do not reflect adjustments for the adoption of ASC 606




DTC — The Driver for Recurring Revenue Growth
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